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From sign-up to your first
shared listing.

A short, first-run guide to setting up your MadhyamConnect workspace — one broker,
one account — and getting to something real on day one.
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1 One broker, one workspace

MadhyamConnect works on a simple model: one broker, one account, one workspace. Everything you add — your profile, listings,
leads, customers and collections — lives inside your own private workspace, separated from every other broker's. Your data is yours;
another broker cannot see it unless you deliberately share it.

Before you start. Have your basic details ready: your name and firm, phone and email, your service areas, and — if you hold one
— your RERA registration number. You can add everything later, but these make your card useful from day one.
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2 Create your account

Open MadhyamConnect from genxdigitalsolutions.com and sign up with your phone number. Sign-in is protected — you confirm your
identity securely each time, and multi-factor protection keeps your workspace safe. There is nothing to install; MadhyamConnect runs
in your browser and on your phone.

2.1 Choosing a plan

You can start on the free Solo plan and upgrade when you need more. The paid plans and what each unlocks are covered in the Plans &
Pricing Guide. (Plan prices are currently proposed.)
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3 Set up your profile & digital card

Your profile is the single source of truth for who you are on MadhyamConnect. Fill it in once and it powers your digital card and public
page automatically — no duplicate data entry.

« ldentity: name, firm, photo/logo, and a short line about your focus.
« Contact: phone, email, website and social links — each appears live on your card.

« Areas & RERA: the localities you serve and, if applicable, your RERA registration number.

Share your card by link or QR. Because it carries your identity and branding, it works as your professional visiting card wherever you
send it.

RERA, shown honestly. If you add a RERA registration number, it is displayed as declared by you. Keep it current; viewers can
verify it on the relevant State RERA portal.
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4 Your first listing, lead and customer

Get to something real quickly:

Add a listing under Properties — a title, a few details and photos. Publish it, then share it.

Capture a lead — enquiries land in your Leads inbox; move each through the stages so nothing slips.

Add a customer — save a contact and reach them in one click over WhatsApp.

Build a collection — group a few properties for a specific client and share the set.

That is the core daily loop. Each part is covered step-by-step in the Broker User Guide.
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5 Where to go next

Once your workspace is set up, explore the property portal inside MadhyamConnect for search, dossiers, comparison, watchlists and
alerts (see the Network Portal Guide), and read Why It Exists & What It Honestly Does so you know exactly where the platform helps
and where your own due diligence and advisors take over.

DISCLAIMER

Informational only. This guide helps you set up MadhyamConnect and is not legal, financial or investment advice; screens, steps and plans may change without
notice. MadhyamConnect is a software tool and does not verify or guarantee listings, property or title information; you remain responsible for your own RERA
compliance and honest disclosure. © GenX Digital Solutions 2026. Queries via genxdigitalsolutions.com.
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